
1st Quarter 2004
Housing Market Summary

More of the Same...More of the Same...
A year ago, most of us were distracted by the 24
hour coverage of the Iraq war.  Interest rates were
at a 45 year low, both the state and national
economies were struggling, and homeowners were
anxious over the idea of another summer without
water.

Fast forwarding a year, the conflict in Iraq remains,
mortgage rates are at a 30 year low, Colorado's
economy continues to lag the nation in its recovery
and homeowners are once again trying to figure out
which days they can water their lawns. 

Sales: Unlike the first quarter of 2003 when single
family sales were down over 12% and condomini-
um/townhome sales tumbled 17%, the Metro
Denver single family housing market continued its
year end surge by posting an increase of 10.7%
from a year ago.  Condominium/Townhome sales
on the other hand remained flat, posting a nominal
nine-tenths of a percent increase from first quarter
2003.

Supply: Supply is measured by the number of
homes on the market divided by the number of
sales.  The supply increased in nearly all price
ranges for single family homes.  Likewise, the sup-
ply of condominium/townhomes increased signifi-
cantly during the first quarter, increasing by nearly
12% from a year ago.  

Condominium Table 1 st Quarter 200 4 
 

Description  2003 2004 Percentage 
Change 

Sales 2,179 2,199 0.9 
Average Price $178,565 $182,156 2.0 
Median Price $153,000 $157,900 3.2 

Dollar Volume (000) $387,129 $400,561 3.4 
Inventory (average)  5,872 6,555 11.6 

Single Family Table 1 st Quarter 200 4 
 

Description  2003 2004 Percentage 
Change 

Sales 6,740 7,464 10.7 
Average Price $266,066 $279,782 5.1 
Median Price $223,000 $227,500 2.0 

Dollar Volume (000) $1,790,627 $2,088,293 16.6 
Inventory (average)  17,191 16,767 2.5 
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Pricing: Economists typically agree that the ratio
between a city's median housing price and median
household income should be somewhere in the
neighborhood of 2.5: 1. Thanks to the go-go days of
the late 1990s, Denver's ratio remains at 3.8:1; signif-
icantly higher than other comparable cities such as
Salt Lake City (2.7:1), and Dallas (2.4:1).  Therefore if
supply is increasing, why does the average price of a
home continue to increase?  According to Dr. Tucker
Hart Adams, U.S. Bank's chief economist for the
Rocky Mountain region, low interest rates are to
blame. "I think low interest rates have kept the market
irrationally strong… The only thing keeping these
prices high is the low rates."  

While the average price of a single family home
decreased by just over $2,500 from year end to
$266,066, the median price (the middle price in a
series of sales) increased $2,000 to $223,000 indicat-
ing mildly stronger demand on the higher priced
homes.  The average price of a condominium/town-
home increased by 3.6% during the quarter to
$178,565 and the median priced increased by 2.3%
to $153,000.

This representation is based in whole or in part on data supplied by Denver Board of
REALTORS® (DBR) and Metrolist, Inc.  Neither DBR nor Metrolist, Inc. guarantee or
is in any way responsible for its accuracy.  Data maintained by DBR and Metrolist
Inc. may not reflect all real estate activity in the market.

Founded in 1888 as the Denver Real Estate Exchange, the Denver Board of REAL-
TORS® is the oldest real estate trade association in Colorado.  The Denver Board
of REALTORS® represents approximately 2,700 REALTORS® in the Denver metro-
politan area.  The term REALTOR® is a registered collective membership mark that
identifies a real estate professional who is a member of the National Association of
REALTORS® (NAR) and subscribes to a strict Code of Ethics.  Only those agents
who are members of NAR can use the term REALTOR®.  REALTOR® is not a syn-
onym for a real estate agent.  Visit our newly designed website at www.dbrealtor.org.

Contact: Steig Seaward
Denver Board of REALTORS®

303.756.0553
sseaward@denverboardofrealtors.com
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